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With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

e Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our

expertise to provide accurate, timely, and reliable advice tailored to your unique needs.

¢ Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep

transactions on track.

e Customized Loan Solutions: Whether you're clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of

loan products designed to meet their specific requirements.

o Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our

local knowledge helps us anticipate challenges and seize opportunities unique to this area.

¢ Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride

ourselves on being responsive, transparent, and supportive throughout the entire process.

Start Your Home Journey with Confidence

Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert

guidance and personalized solutions.
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Passion for Putting It All Together
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As the Broker and Owner of Gillis Real Estate and co-founder
of Liberty Investments, Ryan Gillis brings a hands-on approach
and a builder’s mindset to every project. With deep roots in
construction and a passion for property development, he’s
reshaping how land is used across the Seattle area—one
opportunity at a time.

“I started in construction right after high school,” Ryan shares.
“Im a union carpenter by trade. I put myself through school
while working and eventually moved into construction
management.” That boots-on-the-ground experience gave Ryan
an intimate understanding of how projects come together—
from dirt to development—and laid the foundation for a new
vision: real estate brokerage with a builder’s eye.

Getting His Start
Ryan earned his real estate license in March 2016 and quickly
carved out a niche in land acquisition.

“From the beginning, I focused on identifying land with
development potential and connecting those opportunities
with the right developers,” he explains. “It’s about seeing not
what a property is, but what it could be.”

In 2019, Ryan launched Gillis Real Estate, a boutique brokerage
built around that philosophy. “We’re not a traditional real
estate office,” he says. “Our core business is helping clients—
especially developers—find and unlock value in land. We take
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properties through zoning, permitting, and then list them as

new homes come to market.” The brokerage now includes a

tight-knit team of five, along with six additional brokers who
hang their licenses under the Gillis umbrella.

But Ryan didn’t stop there. About four years ago, he

launched Liberty Investments to help property owners take
their land to the next level. “Sometimes people own land

that’s underutilized,” he explains. “With Liberty, we offer
development services to help them reimagine what their
property could be. It’s exciting to see owners realize the returns
they didn’t know were possible.”

Creating Success
That sense of transformation—turning overlooked lots into
vibrant new homes—fuels Ryan’s passion.

“What I love is creating something,” he says. “Maybe a property
is supporting a single home, but with the right planning, it
could support four or five. That’s progress. You’re not just
building homes; you're creating opportunity for families and
strengthening the community.”

Ryan’s impact extends beyond his brokerage and development
firm. He’s a proud member of the Master Builders Association,
where he advocates for the housing industry and helps shape
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I’'ve been in the field,
swinging the hammer,
managing builds, working
with code. | understand what
it takes, and | can speak the
same language as the people
doing the building.

policy that supports responsible growth. “The MBA plays a
huge role in the building and development community,” he
says. “Their work makes it easier for us to do what we do.”

He also gives back through education, volunteering with the
University of Washington’s real estate development program—
his alma mater. “I went to UW to study commercial real estate
development, and now I enjoy speaking to classes, leading
private project tours, and mentoring students,” Ryan says.
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How does a temporary
buydown work?

A temporary 2 year buydown reduces the interest rate
on a home loan for the first two years in exchange for a
cash deposit, paid by the seller, buyer or lender.

“It’s a great way to share real-world
experience with the next generation of
developers.”

That mentorship mindset also shapes
Ryan’s advice to those starting out.

“Find a good mentor,” he urges. “Or get
on a strong team where you can really
learn. This industry is complex—you
need someone to guide you through the
details of acquisitions, zoning codes, and
the development process.”

Temporary buydowns can be added to many standard loan programs such as Conventional,
FHA, USDA and VA loans.

And if there’s one word that defines
Ryan Gillis, it’s “dedication.” Known
among colleagues and clients as

a tireless worker with a wealth of
knowledge, he brings clarity and
confidence to every stage of the real
estate journey. “I've been in the field,
swinging the hammer, managing
builds, working with code,” he says.
“I understand what it takes, and I can
speak the same language as the people
doing the building.”

Here’s an example of how a 2-1 buydown works:

Year 1 Year 2 Year 3

and going forward

Payment is 2% less Payment is 1% less Payment is
than the note rate than the note rate the note rate

Family Foundation

That grounded, get-it-done attitude
carries over into his personal life, too.
Ryan is a proud family man, married
to his wife Courtney and father to two
young kids—7-year-old Reese and
5-year-old Lexi. “We’re our own little
team,” he says. “I love spending time
with them, whether it’s taking the boat
out, going dirt biking, or getting in a
round of golf.”

Buydown program illustration is for educational purposes only. Please contact a Guild Loan Officer with any program guestions.

Let’s talk details!

Whether he’s navigating land use codes,
helping a student grasp a complex
concept, or just cruising with the family
on Lake Washington, Ryan brings the
same approach: clear vision, steady
leadership, and a commitment to
building something better.

Casey Oiness
Branch Manager
MNMLS ID# 265169
150 120th Ave NE
Suite 300

Bellevue, WA 98005
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WWW,.Cdseyoinass.com OWN WHAT MATTERS

In a city constantly evolving, Ryan Gillis
isn’t just watching the skyline change—
he’s helping shape it. And in doing so,
he’s creating more than developments.
He’s creating community.
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